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Preface 
WHY This BOOK? 
 

Money is hard, especially for people. We do many things well; unfortunately, 
money is not one of them. We just don't seem to be hardwired to work well with 
money.  
 
Most of us have too much debt, lots of stuff we don't need and are ill-prepared 
for a financial emergency or life after work. In short, most people are economic 



basket cases. And many either don't realize it or are in complete denial about 
their financial condition. 
 
I believe the conventional wisdom about how we make spending choices and 
manage our money is wrong. Contrary to what you have been told, humans are 
not rational with their money. And never have been.  
 
In this book, I offer a new, common-sense approach to money and financial 
security. Why? Because 1) money choices are always emotional, 2) your feeling 
brain is in control, and 3) the rules of money have changed.  
 
Most importantly, traditional economic and financial planning advice does not 
generally acknowledge that our behavior with money is too human. And this is 
the problem I address in this book along with an easy to understand and follow 
strategy for financial security. 
 
Here's the key. If you are serious about achieving financial peace of mind and 
security, you must discover your natural money temperament and learning how 
to live with it. And then manage your money based on your temperament. 
 

BACKGROUND 
I did not grow up with money. The discussion at home was more about having 
enough money, not where to invest it. I was introduced to economics and 
business in high school. I liked it. And in college, I learned traditional economic 
and monetary theory. I also figured out that what I learned in class about money 
behavior did not seem to apply in the real world. If people were rational with 
money, then why were so many people making lousy spending decisions? 
Answering this question drives me to this day. 
 
In 2010, after years of working with people and money, I published my first book, 
Money Makes Me Crazy: A Prescription for Money Sanity. It was well-received, 
won an award, and the concepts are now used by several businesses and 
organizations. 
 
A few years ago, FUBU The Collection co-founder J. Alexander Martin read the 
book. He loved it and contacted me. He said the book "changed his perspective 
about money and his spending behavior."  



 
We talked several times about my book, money behavior, natural money 
temperament, my Money Behavior System, and his spending. J told me we 
needed to find a way to collaborate to get the word out about money behavior. 
And in 2017 we co-authored Money Makes Me Crazy: How I Squandered Millions 
Building the FUBU Empire.   
 
The plan was to offer a series of books under the "Money Makes Me Crazy" 
banner. Unfortunately, readers kept confusing the two titles – assuming they 
were the same book or two separate books with the same title. 
After talking with my publisher Leon Cosby at Cosby Publishing, we decided to 
update my first book and reissue it with a new title – Discover Your Money 
Temperament: A Common-Sense Guide to Financial Security.  
We hope this reissue clears up any confusion between the two titles. 
 

WHAT TO EXPECT 
Discover Your Money Temperament: A Common-Sense Guide to Financial Security   
remains an easy read. I avoid  economic jargon, numbers, and confusing charts 
and graphs. Again, I tell a story about shopping at a local mall to explain money 
behavior and introduce my Money Behavior System.    And, I don't talk about 
traditional money  and economic theory,  or financial products and services 
anywhere in the book. Why? Because success with money is about behavior, not 
money. 
 

WHY YOU SHOULD READ BOTH BOOKS 
Discover Your Money Temperament: A Common-Sense Guide to Financial Security 
lays the foundation for Money Makes Me Crazy: How I Squandered Millions 
Building the FUBU Empire. They complements each other and can be read in any 
order.  
 
In "Squander" we use J's FUBU story of becoming an entrepreneur, acquiring and 
spending money, and ultimately building wealth to explain  Money Temperament 
in depth and  drive home how knowing his Money Temperament is now his guide 
to his "Common-Sense Plan for Financial Security."  
 
I recommend you read both books to fully understand your natural Money 
Temperament. 



 

WHO'S THIS BOOK FOR? 
This book is for anyone interested in making better money choices. Especially 
people who do not generally read financial or personal finance books. 
 
I think it is a great "airplane" read. And I recommend it as a gift for young adults, 
anyone considering a critical spending choice, and especially entrepreneurs.   
In the pages that follow, I share and explain cutting edge information based on 
my research and years of experience with people and money. I've also had the 
pleasure of presenting to the National Association of Insurance and Financial 
Advisors (NAIFA), National and Regional Urban League Young Professionals, 
Annual Conference on Financial Education, Annual Financial Planning Association 
Conference, various business and civic organizations, numerous radio and 
television interviews, and magazine and social-media articles. These concepts are 
foundational to: 

 www.Tedmclyman.com  

 www.MoneyMakesMeCrazy.com 

 www.DreamSmartAcademy.com 

MONEY TEMPERAMENT ASSESSMENT TOOLS 
Interest in Money Temperament has never been higher. I'm excited to announce 
that I'm partnering with DNA Behavior International.  
 
DNA Behavior International is a behavioral sciences firm established in 2001. They 
empower real-time behavioral management with individuals and organizations 
worldwide.  
 
Join me at www.tedmclyman.com for the most current information, tools, and 
training from our collaboration. 
 

LIFELONG JOURNEY 
This is the first in a series of books written for consumers that I hope will change 
the narrative about money, spending, success, and creating real wealth.  
Join the movement, Ted McLyman. 
 

http://www.tedmclyman.com/
http://www.moneymakesmecrazy.com/
http://www.tedmclyman.com/


Introduction 
 
I bet when it comes to money, we are a lot alike. Have you ever run into a store to 
buy milk and bread, only to end up spending a small fortune? Do you have a 
favorite store? Why do you like it? Do you have friends or family who you think 
are irrational with their money and wish they were more like you with their 
money? You know you get money right — and you can prove it! Are you 
overwhelmed by all your buying choices and the 24/7 assault on your senses to 
spend your money? Finally, are you convinced that the rules of money have 
changed, but no one had the courtesy to fill you in on this little secret? If it helps, 
you, I, and a few million other people think and feel the same way.  
 
I wrote this little book to help you work through these questions. The book is a 
quick and easy read — no charts, no graphs, no math, and no product 
recommendation. It is not an academic review of the current literature and 
research on how we make our money choices. There are many excellent books on 
personal finance that cover the subject in detail if you need more information. 
Think of this book as your survival guide to the mall — or wherever you make 
your money choices. 
 
The theme is simple and straightforward. Humans are not wired to work well with 
money. The behaviors that kept us alive in the forest can kill us at the mall. Here 
are some truths I've learned about being smart with money. 

 Money decisions are always emotional. 

 Everyone has a unique money temperament. 

 Our money strategies should match our money temperament. 

 The old financial industry is all about products – features and benefits. 

 The new financial industry is all about behavior – temperament, and 

strategy. 

 You need to know your money temperament and manage your behavior 

to create wealth. 

This book is about you and your money and not a book about "money." I want to 
help you better understand how you think and feel about money. Once you 
understand how and why you make your money choices, I believe you will make 
better money choices. I've been working with people and their money for years. 



That's what I do. Money does make us crazy. You are human. And humans aren't 
wired to be very good with money. Once you understand this — that your money 
behavior is emotional and very human — you can start to understand better how 
and why you spend your money the way you do. In fact, "money crazy" seems to 
be our natural state. If any of this is of interest or concern to you, read on. If not, 
spend on — but you will have to deal with your money behavior eventually. 
 
The book is divided into two parts. Part I is about money behavior —why you 
make money choices the way you do. Part II is about managing your money 
behavior — The Money Behavior System.  
 
I've tried to use the best laboratory available to demonstrate all this — The Mall. I 
could not think of a better place to talk about what we Americans do best— 
spend money. In Part II, you'll meet "A. Pexx." Think of A. Pexx as your "Sherpa 
money guide" who resides in your subconscious and helps you make better 
money choices. I hope to help you find your inner A. Pexx to help you make better 
money decisions. A. Pexx will help introduce and explain the Money Behavior 
System.  
 

OVERVIEW 
Part I: You are Human, Get Over It 

 Chapter 1: Crazy Money, Stupid Money. Lays out the challenges we face 

daily with our money choices. 

 Chapter 2: Surprise — You are Not Very Good with Money. Why 

understanding your human nature and how you think and feel about 

money will help you make better money choices. 

 Chapter 3: It's All About You and Your Money Beliefs. Why understanding 

your money belief system is critical to better money choices. 

 Chapter 4: The Rules Have Changed. Why what you know about money 

might not work in today's rapidly changing economy. 

Part II: The Money Behavior System 

 Chapter 5: Your Money Values. Why knowing what is most important to 

you in your life is critical to making better money choices. 



 Chapter 6: Your Money Temperament. Why knowing how you think and 

feel about money will help you make better money choices. 

 Chapter 7: Your Money Knowledge. Why knowing how you take in, and 

process information is critical to your money success. 

 Chapter 8: Your Money Strategy. Why having a "big picture" money plan 

will help you achieve your critical money value. 

 Chapter 9: Your Money Action. Why a plan without action is worse than no 

plan at all. 

 Chapter 10: Now, I Get It. Know yourself to make better money choices. 

 
Most people seem to either not understand or choose not to understand how 
they make decisions about money. The social and economic impact of this is 
enormous; it results in everything from lost opportunities to stress to individual 
and corporate bankruptcy. Fixing this will benefit everyone. I hope to motivate 
you to look more closely at how you make your money decisions. Using the 
insights from this book and a little work, you can make better money choices in 
the future. 
 
I wrote this book because: 

 I'm tired of trying to fix money mistakes that never should have been made 

in the first place – and being blamed when I can't fix them. I've sat with far 

too many people who look good, smell good, and are broke. Having a lot of 

things, you don't need and can't afford is not wealth. Children are great – I 

have two – but sometimes saying "no" is okay. Buying your child, a new 

BMW for his/her sixteenth birthday does not make any sense if your 

financial house is not in order (six months' savings, debt under control, a 

retirement plan, insurance, etc.). Waiting until you are in your 50s to start 

saving for retirement is not a good idea either. Calling me to talk about 

long-term care insurance for your mom after you learn she has onset 

Alzheimer's really limits your options – sorry, it's too late. 

 You need to know how to work with financial professionals like me. If you 

knew what I know about what I do, you would not try to do what I do. 

Sound financial advice is not difficult to find. What's difficult is fitting the 



advice, the products, and the services to you and then actually getting you 

to follow the advice. Sounds easy. It's not. If two PhDs with Nobel Prizes in 

economics can get it wrong (look up "Long-Term Capital Management"), 

what makes you think you can get it right? I was at the trading desk of the 

largest mutual fund company in the world a few years back talking with one 

of their money pros (advanced degrees, years of experience, access to CEOs 

and policymakers, very SMART person) the very day she missed a significant 

market downturn. She just got it wrong. She eventually lost her job because 

of it. This is hard even for the pros.   

 Financial services professionals who work directly with the public giving 

advice and selling products and services also need this book. We need to do 

a better job of understanding how our clients think and feel about money – 

their money temperament. Our industry focuses far too much on products 

and services, capturing assets, beating the market, and getting paid. We 

think we know our clients; we believe we have good client relationships, 

and we think we are pretty good at what we do for them. Unfortunately, 

this is not always true. Generally, our industry does not consider money 

behavior when working with clients. Risk tolerance is not the same as 

money behavior. Thinking about client behavior is a relatively new aspect 

of the financial services industry. I believe this will grow in importance in 

the future. We must consider behavior – both our clients' and our own – to 

serve our clients well. It is time to learn something about money behavior. 

You need to understand how you think and feel about money. Your money 
temperament is all about you. You are unique; therefore, your money 
temperament is unique. There is no correct money temperament. You merely 
need to know what it is and how it influences your money decisions. Since this is 
all about you, we'll help you explore what makes you "you" concerning money. 
What are your Values? (We'll help you understand the difference between Values 
and values.) What is important to you? How do you make choices? 
 
To make better money decisions, you need to know a little about the financial 
services industry. Not the entire multi-trillion-dollar finance industry, just the 
personal services piece. The industry is changing rapidly. The rules have changed, 



and you need to know what they are. The way we in the industry do business 
today is different than how we worked just a few years ago. How we work in the 
future will be different than how we work today. Change is a constant in this 
industry. 
 
The prescription for making better money decisions is: 1) accept that you are 
human and will always act human, 2) know who you are and your money 
temperament, and 3) understand and apply the "Money Behavior System." This 
system assumes that in today's economy, everyone is "self-employed." You are in 
the business of "YOU." You must look at yourself as the CEO of your own business. 
It does not matter where you work or what you do. You are now self-employed – 
you are the boss. Your only guarantee is the opportunity to work. Your only 
security is your level of performance. Even with great opportunities and excellent 
performance, you might not make it – our economy can be a bit tough at times. 
 
The Money Behavior System is just a tool you need. This system, if used correctly, 
will help you make better money decisions. The System is simple in concept but 
powerful in execution. It asks you to address five straightforward questions: 

 What are your money values? 

 What is your money temperament – how do you think and feel about 

money?  

 What is your money knowledge — how do you process information, and 

what do you know about money? 

 What is your money strategy — what is your master plan for financial 

success? 

 What is your money action plan — how do you put your plan into place? 

I said this was simple; but like everything else, it may take a little time and effort 
to accomplish. However, when you answer these questions, you will have a much 
better understanding of how you think and feel about money. This should make 
you much more comfortable with your money decisions. This also means you 
should be much more effective and efficient in spending your money and being 
able to work better with the money professionals you choose to hire. This is good 
for everyone. 
 



If money makes you crazy — and sometimes stupid — this is the prescription you 
need. 
 

Order Your Copy at Amazon  

and all major retailers world wide. 
 
Thank you, 
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https://www.amazon.com/dp/1647864844?psc=1&ref=ppx_yo2ov_dt_b_product_details


Entrepreneur | Business Owner | Author | Speaker | Trainer  
| Lt Col, USMC (Ret) | Ironman All World Age-Group Triathlete 

 
Over 30 years of award-winning experience, helping individuals and organizations 
achieve peak performance. 
 
Founder Apexx Behavioral Financial Group, Director of Behavioral Financial 
Wellness,  DreamSmartAcademy.com; financial advisor/agent; economics 
instructor, US Naval Academy; Aide to the Under Secretary of the Navy for 
Financial Management; Head, Marine Corp Training Management Division; 
Commander, USMC Financial Management School; artillery officer; Executive 
Office, Battle Assessment Team, Operation Desert Storm. 
 
BA Social Relations, Colgate University; MA Public Administration, Pepperdine 
University; and MS Instructional and Performance Technology, Boise State 
University. 
 
Authored three books on money temperament and behavioral finance wellness. 
Created the Money Behavior System and Quick Scan Money Temperament 
Assessment.  
 
 

 

http://www.dreamsmartacademy.com/


 

 

Blog 
 
Blog 3 | Ted McLyman 

Video Sample 
 
YouTube "Seminar Introduction:" https://youtu.be/77Uw04FMcFI 

 

https://tedmclyman.com/dymt/ted-mclyman-author/blog-3/
https://youtu.be/77Uw04FMcFI


Book YouTube Summary 
 
What You Know About Money Is Making You Broke 
Why You Need This Book 
Why This Book 

Why Another Money Book? 
Discover Your Money Temperament Part 1 
Discover Your Money Temperament Part 2 
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 Author/Book Site: www.tedmclyman.com 
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